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As the Pandemic was over, the digital age began, and since then, the Digital
space has evolved more than expected, with B2B Corporate Gifting evolving in
India and abroad.

The Advancements of Technology and Digital Services also disrupted the
digital space by valuing and fostering Emotional Connections and keeping the
relations of an Employee and Employer enriching and leaving an imprint that
Humans need interaction on whole levels, whether it's a family function or a
professional event. All intention lies in spreading the positive vibes and creating
an atmosphere that creates a lasting effect.

In India, this sector is booming, enriching, and fostering the connection
between how clients, companies, and employees interact with each other.

The Surge or Rise of Corporate Gifting in India
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Corporate Gifting Demand Breakdown

India’s corporate gifting segment is increasing at a double rate by 2030, from
14,000 Crin 2025.

However, this rapid growth makes a changing mindset that Gifting is no longer a
mere formality but a strategic investment that holds retention of clients with the
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brand, employer, and employees. Yet, a profound move to honor human
connections where each individual, whether he's an employer, director, founder,
or a client, gets a token of appreciation, is an effort well deserved.

Corporate Gifting demand originates from four key
areas:

1. Employee Onboarding and engagement: around 26 % of demand comes
when an employee onboards, and a simple, small, and profound token of Gifting
can change the perception of an employee, which keeps them motivated to
work and helps in gaining the loyalty of the company.

2. Client, Partner, and Distributor Appreciation: Around 30% of the demand
comes from fostering the connections between the client, Partner, and
Distributor. These exchanges of gifts can deliver a token of appreciation. The
whole thing lies in the fact that, whether it's an individual or a Communal entity,
the gifting experience always creates a vibe of helpful connections, which
reminds us of humanity.

3. Promotional Giveaways: around 15%-20% of the demand rises from the
promotional events. When any employee gets rewarded with a gift on a
promotion, they get rewarded for the efforts he has put in the organisation. The
simple thing reminds us of the value that, no matter how small the effort, if it is
rewarded, it creates an effect that is positive and enriching for an employee,
and creates goodwill for working more with the company or organisation.

4. Sales enablement and rewards: Around (12-15%) of the demand generated
from this sector, sales is an important process that gets aligned with more sales
when an employee gets an internal motivation to work more for the
organisation, and that happens when they get rewarded for any milestones one
has achieved.

How Corporate Gifting Enhances the Corporate
Experience

Corporate Gifting, when powered by Digital Tools, enhances the experience of
life in many ways.

1. Stronger Employee Engagement: Thoughtful Gifting during onboarding,
festivals, or milestones shows employees they are valued beyond performance
metrics, boosting morale, productivity, and retention.
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Thoughtful Gifting, when done by right efforts during onboarding, festivals, or
milestones, shows that employees are valued beyond performance metrics;
they are a part of the organisation that cares for them, not just the transactional
process.

2. Deeper Client Relationships: Gifting, when expanded to the client-
employee-employer relation, then the Gifting isn't just the Gifting, it becomes a
human experience that speaks that no matter how small or big, it creates a
wholesome environment which uplifts the very spirit of human connections.

3. Sales Enablement: Strategic Gifting, when done by the right efforts aligned
with milestones, then sales close up by 12%, where funneling becomes more
streamlined and brings more quality leads or conversions to the table.

4. Brand Differentiation: Custom Packaging, thematic hampers, and eco-aware
offerings help companies stand out in a competitive world. The gifting
experience speaks a lot about a company'’s values and culture.

5. Convenience & Scale: SaaS Gifting solutions simplify ordering, tracking, and
analytics aligned with the right efforts of the company.

In Conclusion

B2B Corporate gifting is not just a part of Gifting, it's the cultivation of the
culture that resonates with the brand’s values in the industry and resonates the
same within the industry. Gifting alone serves the purpose of human
connections and embracing the connections that bring positive value to society
and the world.
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