
2026 U.S.–Guatemala: What a Reciprocal Trade 

Agreement Means for Importers and Exporters 

The United States and Guatemala signed a new Agreement on 

Reciprocal Trade on January 30, 2026. This deal was meant to “reset” 

parts of the two countries’ relationship by changing tariffs and 

lowering non-tariff barriers. It will still be in place alongside (not 

replace) the existing CAFTA-DR framework. As per Guatemala Import 

Data by Import Globals, the agreement is important for Guatemalan 

businesses in two big ways: (1) it brings back or improves tariff 

treatment for certain types of exports to the U.S., and (2) it changes 

the “rules of the road” for bringing U.S. goods into Guatemala, 

especially when it comes to standards, licensing, and food and 

agriculture measures. 

https://www.importglobals.com/guatemala-Import-data
https://www.importglobals.com/guatemala-Import-data


 

Why This Deal Happened Now 

The deal comes after a time when U.S. executive action in 2025 put in 

place reciprocal tariffs that added costs and uncertainty to some trade 

flows. The 2026 pact replies by making it clear that the U.S. won’t 

charge those extra tariffs on some items and by setting zero reciprocal 

tariff rates for certain agricultural goods. As per Guatemala import 

shipment data by Import Globals, the deal is also clearly framed as a 

“reciprocity” package: Guatemala agrees to make it easier for U.S. 



exporters to do business (by lowering testing, approvals, sanitary 

barriers, and paperwork), and the U.S. changes how its reciprocal 

tariffs apply to goods from Guatemala. 

The Tariff Story: How Guatemala’s Exports Will Change 

1) Help for textiles and clothes that meet CAFTA-DR standards 

One of the most important business results is that textiles and clothing 

can be labeled as coming from CAFTA-DR. The agreement says that 

the U.S. will not charge the extra reciprocal ad valorem duty that will 

start in 2025 for such commodities (for covered tariff lines stated in 

the accord’s timetable). 

Practical effect: As per Guatemala Export Data by Import Globals, 

when an extra layer of tariff goes away, Guatemalan clothing exporters 

who compete on speed to market (nearshoring) and narrow margins 

benefit. That can make it more competitive in terms of landed cost 

compared to Asian sourcing options. 

● long-term buying orders that are stable, and 

● incentives to put money into “yarn-forward” compliance and 

regional supply chains. 

2) Agriculture: no tariffs on listed goods for both sides 

The deal also includes agricultural schedules in which the U.S. agrees 

to a zero reciprocal tariff rate for certain items (and, separately, a zero 

reciprocal rate for some agricultural products as per a 2025 

https://www.importglobals.com/guatemala-Export-data


presidential order). Practical effect: Lower tariff friction can help 

exporters keep their market share for certain Guatemalan agricultural 

exports, especially when shipping and compliance costs are already 

high. As per Guatemala custom data by Import Globals, products that 

have a steady demand in the U.S. and a good record of following the 

rules tend to do the best. 

What Changes for Guatemalan Importers in Terms of Market 

Access and Non-Tariff Provisions 

Tariffs are only part of the story. Some of the rules are meant to lower 

the “hidden costs” that importers have to deal with, like delays in 

paperwork, having to do the same tests again and over, and changing 

rules. 

1) Getting an import license and recognizing standards 

Guatemala promises to get rid of import licenses or use automatic 

licenses for U.S. goods. It also promises to let goods that fulfill U.S. or 

international standards or technical rules into the country without 

having to go through another conformity assessment. Finally, it 

promises not to discriminate against U.S. conformity assessment 

bodies. 

As per Guatemala trade data by Import Globals, this means that 

Guatemalan companies who import U.S. machinery, inputs, and 

regulated goods will get their approvals faster, have to do fewer tests, 

and have less paperwork to deal with. 

2) Rules for agriculture and SPS (food, dairy, biotech) 



Guatemala agrees to SPS measures that are based on science and risk, 

not hidden limits. It also agrees to accept U.S. certificates and 

recognize U.S. systems in some sectors. The appendix provisions go 

into great detail about how things would work (for example, going 

paperless, only requiring certificate attestations when appropriate, and 

doing inspections based on risk). 

Effect on importers: reduced “surprise friction” and fewer delays at 

ports for food and agricultural imports, which might lower costs for 

processors and retailers that depend on U.S. commodities. 

3) Making trade easier and using digital methods 

The deal says that technology should make it possible to process 

things before they arrive, trade without paper, and use digital 

procedures at borders. 

The importer effect makes it easier to plan and estimate clearance 

timeframes, which is useful for supply chains that need to move 

quickly. 

Who Gets the Most Out of It — and What to Look For 

Winners in the foreseeable future 

● As per Guatemala import data by Import Globals, textile and 

clothing exporters are already set up to follow CAFTA-DR origin 

criteria, which will lower costs and make things more certain. 



● Agricultural exporters in the categories outlined above that can 

grow reliably and meet U.S. compliance standards. 

● Guatemalan businesses that buy goods from the U.S. are having to 

pay a lot of money for paperwork and compliance charges right now 

(recognition of standards and faster licensing). 

Important things to keep in mind 

As per Guatemala export data by Import Globals, Rules-of-origin 

discipline: the highest benefits depend on meeting origin standards; 

compliance systems will be more important, not less. 

Implementation speed: a lot of progress depends on Guatemala’s 

agencies using digital processes and doing regular risk-based 

inspections. 

Conclusion 

The 2026 reciprocal trade agreement is less about rewriting everything 

and more about making small changes to trade: getting rid of certain 

tariff barriers on Guatemala’s most important export lanes (especially 

compliant textiles and clothing), while also making real changes to 

Guatemala’s import procedures and regulatory practices that affect 

the cost of doing business every day. 

If the implementation keeps up with the text, it can help exporters by 

making prices more competitive and giving them more confidence in 

their sourcing. For importers, it promises quicker entry for U.S. goods 

and fewer administrative roadblocks. Import Globals is a leading data 

provider of Guatemala import export trade data. 



FAQs 

1) Is this a replacement for CAFTA-DR? No. It is meant to work with 

the commitments already made under CAFTA-DR and change how 

tariffs are applied to each other and how certain market-access 

problems are handled. 

2) Which exports from Guatemala are most helpful? 

The most important thing is that textiles and clothing that qualify 

under CAFTA-DR don’t have to pay any extra reciprocal duties, and 

some agricultural items don’t have to pay any reciprocal tariffs at all. 

3) What does this mean for Guatemalan businesses who buy goods 

from the US? 

Expect less problems because of promises to automated licensing, 

acceptance of U.S. and international norms, and more digital, 

paperless border procedures. 

4) When does the deal go into effect? 

Unless they agree on a different date, it goes into effect 30 days after 

both sides finish their legal proceedings and tell each other. 

5) Where to get detailed Guatemala trade data? 

Visit www.importglobals.com 
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